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For more than 25 years, Brent has represented businesses, lenders, and private
equity as a ﬁnancial and operational advisor. His expertise is in transactional
matters, including acquisition of underperforming companies, management
advisory services, strategy, operations management, and complex informal and
formal ﬁnancial restructurings and proceedings. During his career, Brent has been
appointed receiver and chief restructuring ofﬁcer in numerous matters. He is
presently board member for several companies owned by private equity ﬁrms.
Brent also raises investment capital and secures debt for his clients. He has
acted as an exclusive investment banker in distressed and stressed business
sales. He has created strategy to monetize positions for corporations and their
stakeholders. His clients range from $20 million to over $1 billion in annual
revenues.
Brent and the ﬁrm also invest in the purchase of: secured loans; distressed assets
– going concerns and liquidations; assets or stock, family businesses, corporate
carve-outs of non-core assets.
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FIRM DESCRIPTION
Kugman Partners is a
trusted ﬁnancial and
operational advisory ﬁrm
specializing in corporate
development through
acquisitions as well as
renewal strategies and
corporate governance
for companies in stressed
or distressed situations.
We focus on investment
capital solutions and
proﬁt enhancement
services in order to
help organizations
improve their overall
performance. Kugman
Partners consistently
delivers services that
are tailored to ﬁt their
clients’ unique business
needs. Our use of state
of the art technology and
proprietary processes to
track clients’ performance
metrics provides them
with measurable goals
resulting in sustainable
outcomes. Kugman
Partners’ seasoned
professional staff uses
their extensive business
experience and handson approach to deliver
strong results, on time
and within budget. Every
professional is skilled
in problem resolution,
helping clients regain a
high level of credibility
and strategically working
with all stakeholders
during a demanding time.
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